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Room For Doubt 
 
 Room For Doubt encourages questions, addresses doubts, and strengthens faith.  It offers a 
variety of resources, including a great website and a cool mobile app, video and animation 
productions, live presentations, and a growing number of curriculum options.  It is a grant-funded 
project at Lincoln Christian University. 
 The program is led by Dr. Richard Knopp and Dr. Zach Breitenbach.  Rich is Professor of 
Philosophy and Christian Apologetics at Lincoln Christian University and Program Director of 
WorldView Eyes (www.worldvieweyes.org), a grant-funded project to help high school youth 
understand and embrace a Christian worldview.  He has degrees from St. Louis Christian College (BA), 
Lincoln Christian Seminary (MDiv), Southern Illinois University at Carbondale (M.A.), and the 
University of Illinois (PhD in philosophy).  Zach did his academic work at North Carolina State 
University (BS, MBA), Lincoln Christian Seminary (MA in Apologetics), and Liberty University (PhD in 
Theology and Apologetics). Prior to his work with Room For Doubt, Zach worked with American 
Airlines and taught at a Christian high school in Florida.  He also serves as an adjunct professor at 
Lincoln Christian University. 
 

How To Use This Resource 
 
 This lesson plan includes the main outline with blanks already filled in for you. It also provides 
gray “explanation boxes” with detailed explanations of the material in the outline as well as online 
videos and other resources. You can use it for self-paced learning. Just go through the lesson yourself 
(or maybe with a few friends or family), learn what you can, and watch videos as you have time. If 
you have time, check your learning by seeing if you can answer the questions in the Discussion & 
Reflection Guide at the end of the lesson. 
 We encourage you to install and frequently use the Room For Doubt app (for iOS or Android).  
It offers great searchable resources and even allows you to submit 
questions.  See https://www.roomfordoubt.com/app/ or use the QR code. 
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Witnessing Made Easier: Strategies for Conversing with Unbelievers 
Room For Doubt: “Strengthen Your Faith” Curriculum 

Web Address: www.roomfordoubt.com    

 

Lesson Objectives:  “This lesson helps students…” 
1. Understand what it means to be an ambassador for Christ. 
2. Discover the many purposes and advantages of asking lots of questions when sharing 

your faith with others. 
3. Recognize the need to diagnose and target an unbeliever’s specific barriers to faith in 

Christ when witnessing. 
4. Learn to detect and kindly correct some common errors that unbelievers make when 

objecting to Christianity. 
• This	lesson	offers	tips	for	sharing	one’s	Christian	faith	and	engaging	in	spiritual	

conversations	with	greater	confidence	and	effectiveness.	It	draws	very	heavily	upon	
Gregory	Koukl’s	fine	book,	Tactics:	A	Game	Plan	for	Discussing	Your	Christian	Convictions.	
There	is	an	original	version	of	this	book	(2009)	and	a	tenth	anniversary	edition	(2019).	

• Optional	video	resources	are	sprinkled	throughout	this	lesson.	For	the	full	list	of	
resources,	see	the	“Relevant	Resources”	section	at	the	end	of	the	lesson.		

Introduction 
A. Do you feel nervous or unprepared when you share your faith with an unbeliever? Do you 

avoid witnessing altogether? Many Christians sit on the sidelines rather than engaging in the 
“Great Commission” of Matthew 28:18-20—a passage in which Jesus commands His 
followers to go into the whole world and share the good news about Christ. But this lesson 
aims to help you get off the sidelines and into the game! 

B. In this lesson, we will examine some valuable tips and strategies that prepare you to converse 
more confidently with unbelievers about your faith. You will discover that having effective 
conversations about your faith is not as stressful or as difficult as you may have thought. 

C. Gregory Koukl is an author who offers great insights on how to share your faith and converse 
effectively with unbelievers. This lesson draws heavily upon his book Tactics, which is listed 
in the “Relevant Resources” section at the end of the lesson. It is highly recommended that 
you read this entire book. Many Christians have found that reading this book is a life-
changing experience. 

I. Introduction to Witnessing Strategies 
• This	section	draws	upon	the	opening	couple	of	chapters	of	Koukl’s	book.	

A. It is important to be an ____________________AMBASSADOR for Christ. 
• What	do	you	think	this	means?	Koukl	emphasizes	three	aspects	of	being	an	ambassador	

for	Christ…	

1. It means being a good __________________________REPRESENTATIVE of Christ—
one who __________DRAWS others to Him. 
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2. It involves being kind and being ____________________INTERESTED in listening to 
and helping unbelievers. 

3. It avoids being ___________________RUDE. 
• You	cannot	represent	Christ	well	if	you	are	not	Christ-like	in	your	attitudes,	behavior,	

and	speech.	It	will	be	nearly	impossible	to	draw	people	to	Christ	if	you	are	not	genuinely	
interested	in	the	wellbeing	of	the	unbeliever	to	whom	you	are	witnessing	and	if	you	do	
not	conduct	yourself	in	a	gracious	and	winsome	manner.	

• Your	aim	should	be	understanding	the	unbeliever’s	beliefs	by	asking	plenty	of	questions	
(much	more	on	that	in	a	moment)	and	finding	respectful	ways	to	show	the	unbeliever	
that	Christianity	is	both	true	and	attractive.	

The	Apostle	Paul	says	that	God	“gave	us	the	ministry	of	reconciliation”	(2	Cor	5:18),	and	
“we	are	ambassadors	for	Christ,	as	though	God	were	making	an	appeal	through	us”	(2	
Cor	5:20).	
Gregory	Koukl:	When	sharing	your	faith,	“if	anyone	in	the	discussion	gets	angry,	you	
lose”	(p.	38	of	Tactics).	

• What	does	Koukl’s	quote	above	mean?	It	means	that	if	you	get	angry,	you	will	not	lead	
the	unbeliever	to	Christ;	likewise,	if	the	unbeliever	gets	angry,	he	or	she	won’t	listen	to	
you.	So	don’t	forget	that	your	goal	is	to	win	someone	to	the	Lord	and	not	to	win	an	
argument.	Never	lose	your	cool,	and	do	your	best	to	avoid	provoking	the	other	person	to	
anger	while	still	upholding	the	truth.	

B. Koukl emphasizes that being maximally effective as an ambassador for Christ requires that 
you: 
1. Aim to have ____________________________KNOWLEDGE of the Bible and 

apologetics. 
2. Have _____________WISDOM and _________________DIPLOMACY when 

conversing with an unbeliever. 
3. Demonstrate Christian _________________CHARACTER, conducting yourself in a 

gracious way that draws others to Christ. 
• This	lesson	(like	Koukl’s	book)	focuses	on	that	second	aspect	and	to	some	degree	the	

third.	It	is	important	to	know	your	Bible	well	and	to	learn	how	to	defend	it	(the	first	
aspect),	but	that	is	not	our	focus	here.	The	goal	of	this	lesson	is	to	converse	effectively	
and	graciously	with	unbelievers.	It	is	about	conversational	strategies	(or,	as	Koukl	calls	
them,	tactics).	

• Optional	video:	The	three	key	skills	of	an	ambassador	for	Christ	are	described	in	this	
video	on	Koukl’s	YouTube	channel	(3	min):	
https://www.youtube.com/watch?v=Zi817IwU3DI		

C. Three key things to remember when sharing your faith: 
1. People come to Christian faith as a result of God ________________DRAWING them to 

Himself (Jn 6:44). You do not save anyone—God does. 
• You	are	only	an	ambassador	of	Christ.	God	draws	people	to	Christian	faith	in	many	ways,	

and	your	witnessing	is	just	one	way.	If	someone	comes	to	faith,	you	did	not	save	the	
person.	God	did.	If	they	do	not	come	to	Christ,	they	are	not	personally	rejecting	you.	They	
are	rejecting	God—at	least	for	now.	
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• How	might	knowing	that	only	God	can	convict	an	unbeliever	help	you	to	witness?	It	
helps	because	it	reduces	pressure.	Koukl	rightly	emphasizes	that	you	should	not	worry	
about	the	results;	just	be	a	gracious	and	persuasive	ambassador	and	leave	the	results	to	
God.	You	may	have	been	an	important	part	of	God’s	drawing	someone	to	Christ	even	if	
the	person	does	not	accept	Christ	at	the	time	that	you	witness	and	share	the	gospel.	

2. Do not think that you must lead an unbeliever to Christ in order to witness successfully. It 
is okay if you __________ __ ________PLANT A SEED and give the unbeliever 
something to think about. 

• Koukl	makes	a	good	suggestion	that	should	take	pressure	off	of	you.	Just	try	to,	as	he	
puts	it,	“put	a	stone	in	someone’s	shoe”	(46).	Give	the	person	something	to	think	about	
that	makes	the	person	a	bit	uncomfortable	with	his	or	her	own	worldview.	Plant	a	seed	
that	may	lead	him	or	her	to	come	to	Christ	eventually.	

3. Aim to present the core of the Christian gospel in your conversations whenever possible 
(the deity, death, and resurrection of Jesus; salvation by grace through faith; etc.). 

• The	most	important	thing	that	you	want	the	unbeliever	to	accept	is	the	core	“gospel”	
(which	means	good	news)	concerning	Jesus.	Avoid	getting	hung	up	on	“peripheral”	
issues—issues	on	which	Christians	may	disagree	and	that	are	not	absolutely	essential	to	
becoming	a	Christian.	

II. Ask Lots of Questions 
A. The easiest and best way to have a conversation about your faith is to look for 

_____________OPPORTUNITIES to ask the other person questions. 
• You	should	not	immediately	aim	to	find	a	way	to	launch	into	a	sermon	or	an	argument	

for	the	truth	of	Christianity	in	order	to	witness.	In	fact,	that	is	more	likely	to	be	awkward	
and	turn	off	the	other	person.	Asking	questions	shows	that	you	are	interested	in	the	
other	person	and	his/her	beliefs,	and	it	allows	you	to	gather	information	about	the	
person	to	diagnose	what	sort	of	obstacles	may	be	keeping	that	person	from	faith	in	
Christ.	We	will	now	explore	the	many	purposes	and	advantages	of	asking	questions.	

• Koukl	rightly	points	out	that	there	will	often	be	a	“ten-second	window”	in	which	your	
conversation	with	the	unbeliever	goes	in	a	direction	that	opens	the	door	to	a	
conversation	about	Christian	faith.	The	unbeliever	may	ask	you	a	question,	make	an	
assertion,	challenge	your	faith,	or	just	make	a	comment	related	to	faith.	The	best	way	to	
take	advantage	of	these	opportunities	is	to	ask	questions	rather	than	make	statements.	

• Let’s	discuss	several	key	uses	for	questions...	

B. Key purposes of asking questions: 
1. They allow you to gather _______________________INFORMATION by clarifying 

what the unbeliever means by his/her claims and by bringing to the surface key beliefs 
that the unbeliever holds. 

2. They require the unbeliever to ______________JUSTIFY his/her claims rather than you 
having to respond immediately to every claim even before such justification is given. 

3. They allow you to ____________________DIAGNOSE what sort of doubts and barriers 
to Christian faith the person has and to ______________DIRECT the conversation in a 
helpful direction to address and overcomes those barriers. 

• Optional	video:	By	the	count	of	the	Christian	author	Stan	Guthrie,	Jesus	asks	nearly	three	
hundred	questions	that	are	recorded	in	the	New	Testament.	In	this	video,	Guthrie	talks	
about	why	Jesus	asked	so	many	questions.	If	the	Son	of	God	found	it	valuable	to	ask	
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questions,	surely	it	is	valuable	for	Christians	also	to	ask	questions.	Watch	here	(7	min):	
https://www.youtube.com/watch?v=QOn9lwdNoSQ		

• Let’s	now	talk	about	each	of	these	three	purposes	for	asking	question	and	examine	the	
many	advantages	of	them…	

C. Use questions to gather clarifying information: If the unbeliever makes an assertion (e.g., 
“everything is relative”), clarify what he/she means (even if you suspect that you know what 
the person means). This has many advantages: 
1. It draws the unbeliever into the conversation by showing genuine 

___________________INTEREST in understanding him/her. 
• Rather	than	launching	immediately	into	an	attack	or	trying	to	take	over	the	conversation	

with	your	own	points,	this	allows	the	other	person	to	be	heard.	It	shows	that	you	want	to	
understand	what	he/she	means	and	what	beliefs	he/she	holds.	

2. It ensures that you ____________________UNDERSTAND the unbeliever accurately 
and forces him/her to clarify the comments. 

• You	may	think	that	you	know	what	the	unbeliever	means	when	he/she	says	something	
like	“everything	is	relative,”	but	you	will	often	be	surprised	to	find	out	that	your	initial	
assumption	was	wrong.	Ask	the	person	to	clarify.	For	example:	What	do	you	mean	by	
relative?	Do	you	really	think	that	literally	everything	is	relative?	Does	that	mean	you	
don’t	think	anything	is	absolutely	true?	

3. It forces the unbeliever to _____________THINK through her viewpoint, which he/she 
may never have done before. 

• Koukl	rightly	notes	that	unbelievers	often	just	repeat	slogans	that	they	have	heard	but	
have	never	really	thought	about	for	themselves.	Maybe	the	unbeliever	has	heard	the	idea	
that	“everything	is	relative”	and	bought	into	it	without	thinking	about	the	implications	of	
that	claim	and	what	it	really	means.	By	explaining	his/her	claim	to	you,	the	unbeliever	
has	to	think	through	the	claim	more	carefully.	

4. It allows you to gather your ______________________THOUGHTS and prepare for the 
conversation as you listen, and it can break awkward tension. 

• Asking	questions	takes	pressure	off	of	you	while	allowing	you	to	think	about	how	you	
will	respond	to	the	unbeliever.	

• Optional	video:	Koukl	discusses	the	value	of	asking	lots	of	initial	questions.	In	this	video,	
he	focuses	especially	on	the	value	of	asking	the	unbeliever	to	clarify	what	he/she	means	
(3	min):	https://www.youtube.com/watch?v=ySlpcYUTvtY	

D. Use questions to require the unbeliever to justify his/her views before you have to respond to 
them. This has many advantages: 
• Whereas	the	first	purpose	of	asking	questions	is	about	clarification	(“What	do	you	mean	

by	that?”),	this	second	purpose	of	asking	questions	is	about	requiring	the	unbeliever	to	
justify	her	positions	before	you	are	responsible	for	responding	to	them	or	opposing	
them.	The	key	question	Koukl	recommends	here	is:	“How	did	you	come	to	that	
conclusion?”	(Alternatively,	you	may	ask	a	similar	question	like:	“Why	do	you	think	that	
is	the	case?”)	

• Perhaps	the	unbeliever	asserts	something	like:	“All	religions	basically	teach	the	same	
things.”	Before	launching	into	a	refutation	of	this,	ask:	“Why	do	you	think	that	is	the	
case?”	

• Here	are	some	key	advantages	of	this…	
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1. Just because the unbeliever has made an assertion, that is not an 
___________________ARGUMENT. He/she must give you reasons for thinking the 
claim is true before you are responsible for responding to it. 

• Many	Christians	feel	the	need	to	respond	immediately	to	every	claim	that	is	thrown	at	
them,	but	the	good	news	is	that	you	don’t	have	to	feel	this	pressure!	Ask	the	unbeliever	
to	give	an	argument	(i.e.,	to	provide	evidence	or	support)	for	the	claim	before	you	
respond.	This	takes	a	lot	of	pressure	off	of	you,	and	it	is	only	fair	that	the	unbeliever	
should	justify	the	claim.	

• Remember	that	it	is	not	only	the	Christian	who	is	responsible	for	justifying	his/her	
beliefs.	The	unbeliever	must	do	so	as	well.	

• But	be	sure	that	you	are	kind,	respectful,	and	genuinely	interested	when	you	ask	the	
unbeliever	to	justify	his/her	claim.	For	example,	say:	“That’s	interesting.	I’d	love	to	hear	
more	about	why	you	think	that	is	true.”	

• Note:	Respectfully	try	not	to	let	the	unbeliever	change	the	subject	or	throw	something	
new	at	you	to	defend	when	you	have	not	even	made	a	claim.	Explain	that	he/she	made	an	
assertion	and	you	have	not,	so	you	would	like	him/her	to	explain	the	reasoning	for	this	
claim	before	you	address	something	else.	Be	respectful,	but	you	don’t	have	to	accept	the	
challenge.	…	Koukl	calls	this	attempt	by	the	unbeliever	to	shift	the	burden	of	proof	onto	
you	the	“professor’s	ploy.”	In	this	optional	video,	he	discusses	it	(4	min):	
https://www.youtube.com/watch?v=G4TpBwwl9Ks		

2. The unbeliever may realize he/she has no answer, which will help lead this person to 
reconsider the claim and whether it is justified. 

• Again,	unbelievers	don’t	always	think	through	their	beliefs.	They	sometimes	just	assert	
slogans	without	considering	why	they	believe	what	they	believe.	

• For	example,	if	the	unbeliever	makes	the	claim	that	all	religions	teach	the	same	things,	
he/she	likely	does	not	know	much	about	the	world’s	religions.	He/she	does	not	realize	
that	these	religions	make	contradictory	claims	on	key	issues.	So	asking	unbelievers	to	
explain	such	claims	will	help	them	to	see	the	need	for	examining	their	claims	more	
carefully	(once	they	realize	they	can’t	justify	them).	That	can	make	more	of	an	impact	on	
unbelievers	than	hearing	someone	launch	into	a	refutation	of	their	claims.		

3. The way in which the unbeliever attempts to justify the claim can reveal what direction 
you should steer the conversation next. This is helpful information. 

• You	will	learn	a	lot	about	what	unbelievers	think	if	you	ask	them	to	justify	their	claims.	
Their	justifications	reveal	more	about	their	beliefs,	and	this	can	help	you	direct	the	
conversation	in	helpful	ways	that	will	lead	them	to	discover	truth.	

• Optional	video:	Koukl	discusses	the	importance	of	making	sure	that	the	person	who	
makes	a	claim	maintains	the	burden	of	defending	that	claim	(3	min):	
https://www.youtube.com/watch?v=NXd5ftddJw0		

E. Use questions to diagnose what sort of doubts and barriers to Christian faith the person has and 
use leading questions to direct the conversation in a useful direction. This has many 
advantages: 
• Finally,	let’s	examine	the	advantages	of	the	third	key	purpose	of	asking	questions.	From	

the	first	two	kinds	of	questions	alone	(questions	asking	for	clarification	and	
justification),	you	will	likely	gather	a	lot	of	information.	Hopefully	you	have	begun	to	
diagnose	what	the	person	believes	and	what	key	barriers	to	faith	are	present.	If	not,	now	
you	should	begin	to	ask	some	questions	that	aim	to	diagnose	what	is	keeping	the	
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unbeliever	from	accepting	Christ.	Then	you	can	ask	leading	questions	to	direct	the	
conversation	in	a	direction	that	will	address	the	specific	barriers	to	faith	that	the	
unbeliever	has.	Doing	this	is	much	like	a	medical	doctor	who	must	diagnose	what	
condition	a	patient	has	so	that	it	can	be	treated.	

• As	you	diagnose	their	barriers,	try	to	get	answers	to	these	sorts	of	key	questions:	What	
religion	or	worldview	does	the	unbeliever	hold?	Does	he/she	have	intellectual	doubts	
that	keep	him/her	from	Christian	faith	(i.e.,	doubts	about	the	evidence	that	Christianity	
is	true)?	If	so,	what	are	they?	If	not,	does	he/she	have	emotional	barriers	that	keep	
him/her	from	faith	(distrust	of	God,	anger	at	God	for	some	reason,	etc.)?	Does	this	person	
show	signs	of	being	uninterested	in	placing	faith	in	Christ	even	if	he/she	could	be	shown	
that	there	is	good	evidence	that	Christianity	is	true?	If	so,	then	this	person	needs	to	see	
that	Christianity	is	attractive	and	worth	one’s	commitment.		**Note:	If	you	have	already	
done	the	Room	For	Doubt	lesson	on	the	types	of	doubt,	you	can	easily	see	how	the	
diagnosis	described	here	connects	to	determining	the	type	of	doubt	that	the	unbeliever	
has.	But	even	if	you	have	not	done	those	lessons	yet,	it	should	be	clear	that	unbelievers	
have	different	barriers	that	keep	them	from	Christian	faith.	We	must	ask	questions	to	
identify	the	barriers	and	deal	with	them.	

• After	making	this	sort	of	diagnosis,	you	can	then	use	leading	questions	to	make	your	
points	as	you	try	to	help	the	unbeliever	overcome	his/her	barriers	to	Christian	faith.	
Leading	questions	are	questions	that	have	a	certain	purpose	in	mind	as	you	try	to	lead	
the	unbeliever	to	discover	something.	For	example,	if	the	person	thinks	there	is	no	good	
evidence	for	believing	in	God,	you	might	use	leading	questions	to	guide	the	person	
through	an	argument	for	God’s	existence.	Koukl	shows	how	this	can	be	done	in	the	
following	video...	

• Optional	video:	Koukl	explains	how	you	can	use	a	series	of	leading	questions	to	make	a	
point	to	the	unbeliever.	This	allows	unbelievers	to	see	things	for	themselves,	and	it	keeps	
them	engaged	each	step	of	the	way.	It	is	often	better	to	do	this	than	to	give	an	argument	
directly.	As	an	example,	Koukl	shows	in	the	video	how	a	cosmological	argument	(an	
argument	for	God	based	on	the	origin/existence	of	the	universe)	can	be	given	by	asking	a	
series	of	leading	questions	rather	than	stating	the	argument	directly	(5	min):	
https://www.youtube.com/watch?v=bz6S7wgXRJw	

• Now	that	you	understand	how	questions	can	diagnose	barriers	to	faith	and	direct	the	
conversation	in	ways	to	address	those	barriers,	let’s	talk	about	key	advantages	of	this	
use	of	questions:	

1. Diagnostic questions prevent you from launching into 
_____________________UNNECESSARY apologetic arguments. Never assume that 
you should try to resolve the unbeliever’s doubts in a certain way until you have 
diagnosed the nature of the doubts. 

• It	may	be	that	the	unbeliever	does	not	even	have	any	real	doubts	about	the	evidence	for	
Christianity.	Maybe	the	problem	has	much	more	to	do	with	anger	at	God,	a	bad	
experience	at	church,	or	something	else.	You	won’t	know	until	you	ask	diagnostic	
questions	(questions	aimed	at	diagnosing	their	barriers).	If	you	assume	the	person	needs	
apologetic	evidence	when	they	do	not,	you	are	wasting	your	efforts.	People	sometimes	
do	need	evidence	that	Christianity	is	true,	but	not	always.	

2. Leading questions let you ______________TARGET the unbeliever’s specific barriers. 
They may be aimed at revealing a flaw in the unbeliever’s view or may help you make an 
argument of your own while getting the unbeliever to buy into each step of the argument. 
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• It	is	often	less	intimidating	and	confrontational	to	the	unbeliever	if	you	make	your	point	
with	questions	rather	than	giving	a	direct	argument.	Ask	them	a	series	of	questions	that	
leads	up	to	helping	them	see	a	point	that	will	overcome	their	specific	barriers	to	faith.	As	
they	answer	each	question,	they	buy	into	what	you	are	saying.	Then	you	connect	the	dots	
for	them.	

• You	can	expose	flaws	in	the	unbeliever’s	thinking	and	make	your	points	by	getting	the	
unbeliever	to	buy	in	and	agree	to	your	ideas	as	you	go.	

• Avoid	making	statements	as	much	as	possible.	Let	questions	guide	the	discussion.	Ask	
questions	that	will	gently	back	the	person	into	a	corner	so	that	the	person’s	error	or	
inconsistency	will	become	clear	or	your	point	will	become	obvious.	This	requires	having	
a	plan	for	where	you	are	trying	to	guide	the	conversation,	and	it	requires	listening	
carefully	to	everything	the	unbeliever	says.	Making	points	without	stating	them	directly	
is	powerful.	

• But	do	not	try	to	embarrass	the	person.	Before	asking	your	leading	question	aimed	at	
refuting	their	position,	Koukl	recommends	softening	the	blow	by	saying:	“Have	you	ever	
considered…”	Also,	asking	permission	to	disagree	shows	respect.	You	might	ask:	“Is	it	
okay	if	I	suggest	another	possibility?	What	do	you	think	about	XYZ?”	

3. Using questions in this way lets you set the _____________________DIRECTION of the 
conversation without seeming adversarial and without losing focus. 

• Making	statements	and	arguments	back	and	forth	seems	more	adversarial	than	asking	
questions.	

• Asking	questions	keeps	you	more	in	control	of	the	direction	of	the	conversation	and	
helps	keep	things	on	topic	without	rabbit	trails	and	diversions.	

III. More Conversational Strategies (Besides Asking Questions) 
• In	this	section,	we	will	first	consider	some	tips	for	how	to	practice	your	skills	at	

conversing	with	others	about	your	faith	(part	“A”	below).	Then	we	will	examine	some	
common	errors	that	unbelievers	make	that	you	should	listen	for	in	your	conversations	as	
you	try	to	guide	them	toward	the	truth	(parts	“B”	through	“F”).	

A. A key way to make your conversations with unbelievers about your faith more effective is to 
_______________________PRACTICE. 
• Just	as	an	athlete	trains	and	practices	his	or	her	skills	to	get	better	at	a	sport,	you	can	

practice	so	that	you	improve	at	having	discussions	about	your	faith.	Koukl	points	out	
some	helpful	ways	to	do	this...	

1. After you have a conversation about your faith, ____________________REFLECT on 
your conversation and what you could have done differently. 

• Football	players	always	watch	video	of	their	game	after	the	game	is	over	to	discover	how	
they	can	improve.		

• In	the	same	way,	you	should	consider	what	you	can	do	better	next	time	in	terms	of	your	
knowledge	of	biblical	topics	that	came	up,	apologetics	arguments	you	tried	to	give,	the	
way	you	asked	questions	and	managed	the	conversation,	and	the	degree	to	which	you	
conducted	yourself	in	a	Christ-like	manner.	

• If	a	friend	was	present,	ask	him/her	to	assess	how	you	did.	

2. ________________________ANTICIPATE what sort of issues will likely come up in 
future conversations and prepare for them. 
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• Ask	yourself:	What	are	some	topics	I	would	not	want	an	unbeliever	to	ask	me	about	
because	I	don’t	know	much	about	them?	Then	study	up	on	those	things.	

• But	try	not	to	stress	about	your	level	of	knowledge.	Nobody	knows	everything,	and	you	
do	not	need	to	be	a	Bible	scholar	to	be	an	effective	ambassador	for	Jesus.	

3. _____________________PRACTICE giving responses to common issues and asking 
questions. This can be done via role-play or watching videos online. 

• Practice	your	ideas	out	loud.	(1)	Engage	in	role-play	with	a	friend	or	with	yourself.	Have	
a	friend	play	the	role	of	the	unbeliever,	and	practice	directing	the	conversation	and	
asking/answering	questions.	(2)	Listen	to	a	debate	online	about	the	truth	of	Christianity	
or	a	conversation	online	between	a	Christian	and	an	unbeliever.	Pause	the	video	at	
various	points	and	consider	how	you	would	respond.	This	is	a	stress-free	way	to	
practice.	(3)	But	the	best	way	to	improve	is	to	get	out	there	and	have	actual	
conversations	with	unbelievers.	

• Optional	video:	You	might	watch	the	first	four	minutes	of	this	video	in	which	the	
Christian	apologist	Sean	McDowell	talks	about	the	value	of	doing	a	role-play	to	get	
practice	witnessing	to	an	unbeliever.	In	the	video,	McDowell	goes	on	to	play	the	role	of	
an	atheist	and	interacts	with	a	large	audience,	but	role-play	can	effective	between	two	
people	(one	who	practices	witnessing	and	one	who	plays	the	role	of	a	non-Christian).	
Watch	here	(4	min):	https://www.youtube.com/watch?v=r-mEHGV5UEw		

B. When an unbeliever makes a self-refuting statement, kindly point it out. 
1. A self-refuting statement is a claim that expresses or entails two 

____________________CONTRADICTORY ideas (and thus must be false). 
2. Silly example of a self-refuting statement: “My brother is an only child.” 
• This	statement	is	self-refuting	because	a	person	cannot	be	your	brother	(have	you	as	a	

sibling)	and	also	be	an	only	child	(have	no	siblings).	
• Another	silly	example:	A	person	says	the	words,	“I	cannot	speak	a	word	of	English.”	The	

author	speaks	an	English	sentence	that	denies	being	able	to	speak	an	English	sentence.	
• A	self-refuting	statement	will	state	or	at	least	entail	that	X	is	true	and	X	is	not	true.	

3. Example of a self-refuting statement you may hear in conversation: “There is no truth.” 
• Why	is	this	self-refuting?	It	is	because	the	statement	is	a	truth	claim	(which	entails	that	

there	is	truth),	yet	it	claims	that	there	is	no	truth.	
• Many	common	statements	relating	to	truth	or	religion	are	self-refuting,	such	as	the	

following:		(1)	“There	are	no	absolutes.”	(2)	“No	one	can	know	any	truth	about	religion.”	
(3)	“You	can’t	know	anything	for	sure.”	(4)	“Talking	about	God	is	meaningless.”	

• Listen	for	statements	like	this	from	unbelievers	and	kindly	point	out	to	them	that	these	
statements	cannot	be	true.	Such	statements	are	not	uncommon.	

• Another	self-refuting	claim	is	the	claim	of	scientism,	the	view	that	the	only	truth	is	
scientific	truth.	It	makes	a	truth	claim	and	yet	the	statement	itself	cannot	be	scientifically	
verified.	So	it	is	claiming:	Science	alone	gives	us	truth,	and	science	alone	does	not	give	us	
truth.	

• Optional	video:	The	Christian	apologist	J.	P.	Moreland	explains	the	concept	of	a	self-
refuting	statement	and	gives	examples	of	such	statements.	Watch	here	(3	min):	
https://www.youtube.com/watch?v=6hQT_zCTRpI		

C. Be on the lookout for statements made by the unbeliever that, despite not being self-refuting, 
__________________BACKFIRE on the unbeliever when he/she claims they are true. 
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1. Example: An unbeliever tells you that you shouldn’t say other religions are false because 
it is morally wrong to tell others that their religious perspectives are wrong. 

• You	should	point	out	that	this	backfires	on	the	unbeliever	who	tells	you	this	because	
he/she	is	telling	you	that	your	religious	view	(that	Christianity	alone	is	true)	is	wrong.	
So,	if	it	is	wrong	to	tell	others	that	their	religious	perspectives	are	wrong,	then	the	
objector	is	guilty	of	doing	that	very	thing.	

2. Example: You are told not to spread your Christian beliefs to people who already have a 
religion because it is wrong to try to get people to change their religious ideas or 
practices. 

• What	is	wrong	with	this?	The	objector	is	pushing	Christians	away	from	practicing	their	
beliefs	by	telling	them	they	ought	not	evangelize;	thus,	the	objector	would	be	in	the	
wrong	for	trying	to	get	you	to	change	your	religious	ideas/practices.	

D. Kindly point out the inconsistency if the unbeliever makes two logically inconsistent claims. 
1. If this happens, point out that at least one of them ______________MUST be wrong. 
2. Example: The unbeliever first claims that there’s no objective moral truth, and we ought 

not judge someone else’s morality (morality is totally relative). YET he/she also claims 
that evil counts against God’s existence (which assumes there is such a thing as objective 
evil). 

E. Point out when the unbeliever makes a claim/argument that would lead to absurd or 
problematic consequences if it were consistently applied. 
1. Example from the Bible: When the Pharisees accused Jesus of casting out demons by the 

power of Satan, Jesus said that if Satan were casting out Satan, then his kingdom would 
not last. So the claim is absurd. 

• So	Jesus	pointed	out	to	the	Pharisees	that	the	claim	they	were	making	about	him	is	
absurd.	Any	leader	who	destroys	his	own	kingdom	would	not	have	a	kingdom	that	would	
last	very	long.	The	kingdom	would	ultimately	be	destroyed.	So,	it	would	not	make	sense	
for	Jesus	to	be	opposing	Satan/demons	by	the	power	of	Satan/demons.	

2. Example: Someone makes the clam that homosexual behavior is moral because it is 
natural. 

• How	would	that	be	problematic	if	consistently	applied?	Is	everything	that	is	natural	
morally	okay?	No,	this	line	of	reasoning	cannot	consistently	be	adopted.	What	if	there	
was	a	natural,	genetic	basis	for	being	a	pedophile	or	rapist?	What	if	it	were	natural	to	
abuse	homosexuals?	Morality	often	calls	us	to	resist	natural	urges.	If	we	consistently	use	
the	reasoning	that	something	must	be	morally	acceptable	if	it	is	natural,	then	we	would	
run	into	many	problems.	

F. If the unbeliever makes a claim and says that some scholar has shown the claim to be true, 
check out the claim and ask for the scholar’s reasons for thinking the claim is true. 
1. Scholars can be wrong for many reasons. For example, they may err due to their biases 

against the supernatural, because they are making claims that are outside their area of 
expertise, or for many other reasons. 

2. What matters is whether there is good evidence for the claim and not whether a scholar 
accepts the claim. 
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IV.  Wrapping Up: Final Suggestions for Witnessing 
• Koukl	offers	the	following	useful	tips…	

A. Look for opportunities to witness, and make the most of them. BUT don’t feel like you have to 
lead the person to Christ every time. 
• Do	not	put	so	much	pressure	on	yourself	that	you	are	too	scared	to	witness	at	all.	

B. Do not overwhelm unbelievers with lots of non-essential doctrines. Stay focused on the gospel. 
Just aim to (at least) give the unbeliever something to think about (plant a seed). 
• Avoid	peripheral	issues	as	much	as	possible.	Try	to	get	the	person	to	be	a	Christian	first,	

and	worry	about	getting	them	to	accept	less	central	doctrines	later.	

C. Avoid Christian lingo that unbelievers may not know. E.g., talk about quoting “the words of 
Jesus” instead of “the Gospels.” 
• Put	the	basic	message	of	the	gospel	in	understandable	terms.	Remember	that	they	may	

not	be	familiar	with	“church	terms”	that	you	take	for	granted.	

D. Avoid showing frustration, anger, or annoyance. Staying calm shows confidence and makes 
your message more persuasive. 
• The	quickest	way	to	turn	people	away	from	God	is	to	be	rude	or	harsh	to	them.	

Remember	to	be	gentle	and	respectful	(1	Pe	3:15-16).	Be	kind	and	patient.	

E. Let the unbeliever walk away if he/she wants to go. 
• Do	not	carry	on	a	conversation	past	the	point	where	it	is	no	longer	being	received	well.	

Again,	don’t	worry	if	you	haven't	led	the	person	to	Christ.	Forcing	the	issue	may	do	more	
harm	than	good.	

F. Try to leave the person with a tract or book or even your contact information. 
• It	is	great	if	you	can	give	them	more	to	think	about	or	continue	talking	with	the	person	

later.	But	be	wise	about	giving	out	your	information	to	strangers.		

G. Do not give up when you are challenged. Hang in there. 
• Do	not	be	afraid	to	fail;	instead,	learn	from	your	mistakes.	Do	not	take	rejection	

personally	(they	are	ultimately	rejecting	God).	The	worst	thing	is	not	telling	people	who	
are	lost	the	good	news	about	Jesus.	

H. Aim to learn your Bible and apologetics. 
• The	more	you	know	about	what	you	believe	and	why	you	believe	it,	the	better.	BUT...	

I. Do not wait until you have prepared for years before you start witnessing. Get started today! 
• You	will	never	feel	ready	the	first	time	you	jump	in	and	start	witnessing,	but	you	need	to	

do	it.	You	will	get	better	as	you	go,	and	nobody	knows	everything.	
 

Relevant Resources 
 
This lesson draws heavily upon the following outstanding resource that discusses strategies for 
effectively navigating conversations about your faith: Koukl, Gregory (2019). Tactics, 10th 
Anniversary Edition: A Game Plan for Discussing Your Christian Convictions. Grand Rapids, MI: 
Zondervan. 
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The three key skills of an ambassador for Christ (knowledge, wisdom/diplomacy, and character) are 
described in this video on Koukl’s YouTube channel (3 min): 
https://www.youtube.com/watch?v=Zi817IwU3DI 
 
Koukl discusses the value of asking lots of initial questions. In this video, he focuses especially on the 
value of asking the unbeliever to clarify what he/she means (3 min): 
https://www.youtube.com/watch?v=ySlpcYUTvtY 
 
Koukl discusses the importance of making sure that the person who makes a claim maintains the 
burden of defending that claim. Be sure to have the unbeliever justify the assertions he/she makes (3 
min): https://www.youtube.com/watch?v=NXd5ftddJw0 
 
Koukl explains how you can use a series of leading questions to make a point to the unbeliever. This 
allows unbelievers to see things for themselves, and it keeps them engaged each step of the way. It is 
often better to do this than to give an argument directly. Also in the video, Koukl shows how a 
cosmological argument (an argument for God based on the origin/existence of the universe) can be 
given by asking a series of questions rather than stating the argument directly (5 min): 
https://www.youtube.com/watch?v=bz6S7wgXRJw 
 
By the count of the Christian author Stan Guthrie, Jesus asks nearly three hundred questions that are 
recorded in the New Testament. In this video, Guthrie talks about why Jesus asked so many questions. 
If the Son of God found it valuable to ask questions, surely it is valuable for Christians also to ask 
questions. Watch here (7 min): https://www.youtube.com/watch?v=QOn9lwdNoSQ 
 
Respectfully try not to let the unbeliever change the subject or throw something at you to defend when 
you have not even made a claim. Explain that unbeliever made an assertion and you have not, so you 
would like him/her to explain the reasoning for this claim before you address something else. Be 
respectful, but you don’t have to accept the challenge. Koukl calls this attempt by the unbeliever to 
shift the burden of proof onto you the “professor’s ploy.” He discusses it here (4 min): 
https://www.youtube.com/watch?v=G4TpBwwl9Ks 
 
In the first four minutes of this video, the Christian apologist Sean McDowell talks about the value of 
doing a role-play to get practice witnessing to an unbeliever. McDowell goes on to play the role of an 
atheist and interacts with a large audience, but role-play can effective between two people (one who 
practices witnessing and one who plays the role of a non-Christian). Watch here (4 min): 
https://www.youtube.com/watch?v=r-mEHGV5UEw 
 
The Christian apologist J. P. Moreland explains the concept of a self-refuting statement and gives 
examples of self-refuting statements. Watch here (3 min): 
https://www.youtube.com/watch?v=6hQT_zCTRpI 
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Discussion & Reflection Guide: 
Witnessing Made Easier 

A Resource Provided by Room For Doubt 
www.roomfordoubt.com    

 
	

1. What does it mean to be an “ambassador” of Christ? What qualities should such an ambassador 
strive to have, and what is the ambassador’s main goal? 

• An	ambassador	is	one	who	represents	Christ	and	aims	to	draw	others	to	Christ.	
Ambassadors	ought	to	be	respectful,	kind,	interested	in	the	wellbeing	of	the	unbeliever,		
and	represent	God	well.	Ambassadors	should	strive	to	have	knowledge	of	the	Bible	and	
how	to	defend	Christian	truth	persuasively.	An	ambassador’s	goal	is	to	draw	people	to	
Christ	and	not	merely	win	an	argument.	It	is	possible	to	win	an	argument	and	yet	turn	
someone	away	from	Christ	by	your	attitude	or	approach.	

2. Should all Christians be ambassadors? 
• Yes,	Jesus	calls	His	followers	to	bring	the	gospel	to	the	world	in	Matthew	28:18-20	(the	

“Great	Commission”).	The	Apostle	Paul	says	that	God	“gave	us	the	ministry	of	
reconciliation”	(2	Cor	5:18),	and	“we	are	ambassadors	for	Christ,	as	though	God	were	
making	an	appeal	through	us”	(2	Cor	5:20).	

3. Do you think that you are a good ambassador for Christ? In what ways can you improve? 
• Encourage	open	assessment	of	oneself.	Probably	all	Christians	have	room	for	growth	in	

this	area,	and	recognizing	your	need	for	growth	is	a	good	thing.	

4. People come to Christian faith as a result of God drawing them to Himself (Jn 6:44). You do not 
save anyone—God does. How might knowing that only God can convict an unbeliever of sin and 
save that person help you when you witness? 

• It	helps	because	it	reduces	the	pressure	on	you.	Koukl	rightly	emphasizes	that	you	
should	not	worry	about	the	results;	just	be	a	gracious	and	persuasive	ambassador	and	
leave	the	results	to	God.	Ultimately,	God	draws	people	to	Christian	faith	in	many	ways,	
and	your	witnessing	is	just	one	way.	If	someone	comes	to	faith,	you	did	not	save	the	
person.	God	did.	If	they	do	not	come	to	Christ,	they	are	not	personally	rejecting	you.	They	
are	rejecting	God—at	least	for	now.	But	you	may	have	been	an	important	part	of	God’s	
drawing	someone	to	Himself	even	if	the	person	does	not	accept	Christ	at	the	time	that	
you	witness	and	share	the	gospel.	

5. Do you agree that you do not need to feel pressure to lead an unbeliever to Christ every time you 
witness and that it is okay if you just plant some seeds and give the unbeliever something to think 
about? Why or why not? 

• Koukl	suggests	that	you	should	at	least	aim	to	“put	a	stone	in	someone’s	shoe”	(i.e.,	give	
the	person	something	to	think	about	that	makes	the	person	a	bit	uncomfortable	with	his	
or	her	own	worldview).	Plant	a	seed	that	may	lead	him	or	her	to	come	to	Christ	
eventually.	He	says	this	takes	pressure	off	of	you.	If	you	can	lead	the	person	to	Christ,	
that’s	great!	But	don’t	feel	like	you	have	to	do	that	in	order	to	have	been	used	by	God	to	
make	a	positive	impact	on	that	person.	There	is	much	wisdom	in	this.	But	that	does	not	
mean	that	we	ought	not	try	to	lead	someone	to	Christ	if	the	person	is	willing.	

6. What does it mean to present the core of the Christian gospel and not focus on peripheral 
doctrines? What is the core of the Christian gospel? 
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• We	should	always	aim	to	present	the	core	of	the	Christian	gospel	(which	means	good	
news)	in	our	conversations	whenever	possible.	This	involves	such	things	as	belief	in	the	
Trinity;	the	deity,	death,	and	resurrection	of	Jesus;	salvation	by	grace	through	faith;	etc.	
These	are	the	things	that	are	crucial	to	the	truth	of	Christianity.	

• Avoid	getting	hung	up	on	“peripheral”	issues—issues	on	which	Christians	may	disagree	
and	that	are	not	absolutely	essential	to	becoming	a	Christian.	Once	the	unbeliever	
becomes	a	Christian,	you	can	try	to	get	that	person	to	believe	other	biblical	teachings	
that	are	important	but	less	crucial	than	core	of	the	gospel.	

7. What are the key purposes of asking lots of questions when you witness? 
• (1)	They	allow	you	to	gather	information	by	clarifying	what	the	unbeliever	means	by	

his/her	claims	and	bringing	to	the	surface	key	beliefs	that	the	unbeliever	holds.	
• (2)	They	require	the	unbeliever	to	justify	his/her	claims	rather	than	you	having	to	

respond	immediately	to	every	claim.	Claims	must	be	justified.	
• (3)	They	allow	you	to	diagnose	what	sort	of	doubts	and	barriers	to	Christian	faith	the	

person	has	and	to	direct	the	conversation	in	a	helpful	direction	to	address	and	
overcomes	those	barriers.	

8. What are the advantages of using questions to require the unbeliever to justify his/her claims before 
you respond to them? In the past, have you normally felt obligated to respond immediately to every 
claim the unbeliever makes rather than ask the unbeliever to justify it? 

• Just	because	the	unbeliever	has	made	an	assertion,	that	is	not	an	argument.	He/she	must	
give	you	reasons	for	thinking	the	claim	is	true	before	you	are	responsible	for	responding	
to	it.	

• Many	Christians	feel	the	need	to	respond	immediately	to	every	claim	that	is	thrown	at	
them,	but	the	good	news	is	that	you	don’t	have	to	feel	this	pressure!	Ask	the	unbeliever	
to	give	an	argument	(i.e.,	to	provide	evidence	or	support)	for	the	claim	before	you	feel	
responsibility	to	respond	to	it.	This	takes	a	lot	of	pressure	off	of	you,	and	it	is	only	fair	
that	the	unbeliever	should	justify	the	claim.	Remember	that	it	is	not	only	the	Christian	
who	is	responsible	for	justifying	his/her	beliefs.	The	unbeliever	must	do	so	as	well.	

• But	be	sure	that	you	are	kind,	respectful,	and	genuinely	interested	when	you	ask	the	
unbeliever	to	justify	his/her	claim.	For	example,	say:	“That’s	interesting.	I’d	love	to	hear	
more	about	why	you	think	that	is	true.”	

• Unbelievers	often	don’t	think	through	their	beliefs.	They	sometimes	just	assert	slogans	
without	considering	why	they	believe	what	they	believe.	So	asking	them	to	explain	their	
claims	will	help	them	to	see	the	need	for	examining	them	more	carefully	(once	they	
realize	they	can’t	justify	them).	That	can	make	more	of	an	impact	on	unbelievers	than	
hearing	someone	launch	into	a	refutation	of	their	claims.	

• Also,	the	way	in	which	the	unbeliever	attempts	to	justify	the	claim	can	reveal	what	
direction	you	should	steer	the	conversation	next.	This	is	helpful	information.	

9. Why is it important to use questions to diagnose what sort of doubts and barriers to Christian faith 
the unbeliever has? What sort of things might you want to diagnose? Do you typically do this when 
you witness? 

• It	is	critical	to	diagnose	what	the	person	believes	and	what	key	barriers	to	faith	are	
present.	Doing	this	is	much	like	a	medical	doctor	who	must	diagnose	what	condition	a	
patient	has	so	that	it	can	be	treated.	

• As	you	try	to	diagnose	their	barriers,	try	to	get	answers	to	these	sorts	of	key	questions:	
What	religion	or	worldview	does	the	unbeliever	hold?	Does	he/she	have	intellectual	
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doubts	that	keep	him/her	from	Christian	faith	(i.e.,	doubts	about	the	evidence	that	
Christianity	is	true)?	If	so,	what	are	they?	If	not,	does	he/she	have	emotional	barriers	
that	keep	him/her	from	faith	(distrust	of	God,	anger	at	God	for	some	reason,	etc.)?	Does	
this	person	show	signs	of	being	uninterested	in	placing	faith	in	Christ	even	if	he/she	
could	be	shown	that	there	is	good	evidence	that	Christianity	is	true?	If	so,	then	this	
person	needs	to	see	that	Christianity	is	attractive	and	would	meet	his/her	deepest	needs	
if	it	is	true.	

• Diagnostic	questions	prevent	you	from	launching	into	unnecessary	apologetic	
arguments.	Never	assume	that	you	should	try	to	resolve	the	unbeliever’s	doubts	in	a	
certain	way	until	you	have	diagnosed	the	nature	of	the	doubts.	It	may	be	that	the	
unbeliever	does	not	even	have	any	real	doubts	about	the	evidence	for	Christianity.	
Maybe	the	problem	has	much	more	to	do	with	anger	at	God	or	something	else.	You	won’t	
know	until	you	ask	diagnostic	questions	(questions	aimed	at	diagnosing	their	barriers).	
If	you	assume	the	person	needs	apologetic	evidence	when	they	do	not,	you	are	wasting	
your	efforts.	People	sometimes	do	need	evidence	that	Christianity	is	true,	but	not	always.	

10. After making this sort of diagnosis, you can then use leading questions to make your points as you 
try to help the unbeliever overcome his/her barriers to Christian faith. Why is this important? How 
might it work? Do you typically do this when you witness? 

• Leading	questions	let	you	direct	the	conversation	in	a	direction	that	will	address	the	
specific	barriers	to	faith	that	the	unbeliever	has.	Leading	questions	are	questions	that	
have	a	certain	purpose	in	mind	as	you	try	to	lead	the	unbeliever	to	discover	something.	
For	example,	if	the	person	thinks	there	is	no	good	evidence	for	believing	in	God,	you	
might	use	leading	questions	to	guide	the	person	through	an	argument	for	God’s	
existence.	

• Leading	questions	may	be	aimed	at	revealing	a	flaw	in	the	unbeliever’s	view	or	may	help	
you	make	an	argument	of	your	own	while	getting	the	unbeliever	to	buy	into	each	step	of	
the	argument.	Asking	questions	keeps	you	more	in	control	of	the	direction	of	the	
conversation	and	helps	keep	things	on	topic	without	rabbit	trails	and	diversions.	

• It	is	often	less	intimidating	and	confrontational	to	the	unbeliever	if	you	make	your	point	
with	questions	rather	than	giving	a	direct	argument.	Making	statements	and	arguments	
back	and	forth	seems	more	adversarial	than	asking	questions.	

• You	can	expose	flaws	in	the	unbeliever’s	thinking	and	make	your	points	by	getting	the	
unbeliever	to	buy	in	and	agree	to	your	ideas	as	you	go.	

• Despite	going	on	the	offensive	(aiming	at	a	goal	with	your	questions),	do	not	be	
offensive.	Before	asking	your	leading	question	aimed	at	refuting	their	position,	Koukl	
recommends	softening	the	blow	by	saying:	“Have	you	ever	considered…”	Alternatively,	
ask:	“Can	you	clear	this	up	for	me?...”	Also,	asking	permission	to	disagree	shows	respect.	
You	might	ask:	“Is	it	okay	if	I	suggest	another	possibility?	What	do	you	think	about	XYZ?”	

11. What were some helpful tips from the lesson about how you can practice conversing with an 
unbeliever? Which of these tips do you think will be most helpful to you? 

• (1)	After	you	have	a	conversation	about	your	faith,	reflect	on	your	conversation	and	
what	you	could	have	done	differently.	What	could	you	do	better	next	time	in	terms	of	
your	knowledge	of	biblical	topics	that	came	up,	apologetics	arguments	you	tried	to	give,	
the	way	you	asked	questions	and	managed	the	conversation,	and	the	degree	to	which	
you	conducted	yourself	in	a	Christ-like	manner?	

• (2)	Anticipate	what	sort	of	issues	will	likely	come	up	in	future	conversations	and	prepare	
for	them.	Ask	yourself:	What	are	some	topics	I	would	not	want	an	unbeliever	to	ask	me	
about	because	I	don’t	know	much	about	them?	Then	study	up	on	those	things.	
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• (3)	Practice	giving	responses	to	common	issues	and	asking	questions.	This	can	be	done	
via	role-play	or	watching	videos	online.	

12. What is a self-refuting statement? Can you give an example? 
• A	self-refuting	statement	is	a	claim	that	expresses	or	entails	two	contradictory	ideas	(and	

thus	must	be	false).	A	self-refuting	statement	will	state	or	at	least	entail	both	that	X	is	
true	and	X	is	not	true.	

• Silly	example:	“My	brother	is	an	only	child.”	This	statement	is	self-refuting	because	a	
person	cannot	be	your	brother	(have	you	as	a	sibling)	and	also	be	an	only	child	(have	no	
siblings).	

• Another	example:	“There	is	no	truth.”	The	statement	is	a	truth	claim	(which	entails	that	
there	is	truth),	yet	it	claims	that	there	is	no	truth.	

• Many	common	statements	relating	to	truth	or	religion	are	self-refuting,	such	as	the	
following:		(1)	“There	are	no	absolutes.”	(2)	“No	one	can	know	any	truth	about	religion.”	
(3)	“You	can’t	know	anything	for	sure.”	(4)	“Talking	about	God	is	meaningless.”	

13. Here is an example of a statement that, despite not being self-refuting, backfires on the person 
making the claim: An unbeliever tells you that you shouldn’t say other religions are false because it 
is morally wrong to tell others that their religious perspectives are wrong. How does this statement 
backfire, and how might you respond? 

• You	should	point	out	that	this	backfires	on	the	unbeliever	who	makes	the	claim	because	
he	is	telling	you	that	your	religious	view	(that	Christianity	alone	is	true)	is	wrong.	So,	if	it	
is	wrong	to	tell	others	that	their	religious	perspectives	are	wrong,	then	the	objector	is	
guilty	of	doing	that	very	thing.	

14. What problem might you point out to an unbeliever who makes the following two claims in your 
conversation with him? (1) He claims that there’s no objective moral truth, and we ought not judge 
someone else’s morality (morality is totally relative). (2) He also claims that a good God should 
not allow the horrible evil that goes on in this world and thinks this is evidence against God’s 
existence. 

• Kindly	point	out	the	inconsistency	between	these	two	claims,	and	point	out	that	at	least	
one	of	them	has	to	be	wrong.	Two	inconsistent	statements	cannot	both	be	true,	so	he	
must	give	up	promoting	at	least	one	of	them.	Claim	(1)	denies	that	there	is	objective	
moral	truth	and	affirms	moral	relativism,	but	(2)	assumes	there	is	such	a	thing	as	
objective	moral	evil.	

15. How would the following claim be problematic if consistently applied? Claim: Homosexual 
behavior is moral because it is natural. 

• Surely	it	is	not	the	case	that	everything	that	is	natural	is	morally	okay.	This	line	of	
reasoning	cannot	consistently	be	adopted.	What	if	there	was	a	natural,	genetic	basis	for	
being	a	pedophile	or	rapist?	What	if	it	were	natural	to	abuse	homosexuals?	Morality	
often	calls	us	to	resist	natural	urges.	If	we	consistently	use	the	reasoning	that	something	
must	be	morally	acceptable	if	it	is	natural,	then	we	would	run	into	many	problems.	

16. Your friend tells you that a certain scholar has shown that Claim X (a claim that counts against the 
truth of Christianity) is true, but you are not convinced about the truth of X. What should you do? 

• Ask	your	friend	to	provide	the	scholar’s	reasons	for	thinking	the	claim	is	true,	and	check	
it	out	for	yourself.	Scholars	can	be	wrong	for	many	reasons	(e.g.,	due	to	biases	against	the	
supernatural,	by	making	claims	that	are	outside	their	area	of	expertise,	etc.).	What	
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matters	is	whether	there	is	good	evidence	for	the	claim	and	not	whether	a	scholar	
accepts	the	claim.	

17. What did you learn in this lesson that you didn’t know before, and how is it helpful to you? 
 
 


